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By Shari L. Biediger

II t has been 20 years since the North 
American Free Trade Act opened doors 
to business owners on both sides of the 

U.S.-Mexico border.
Since then, trade has tripled between the 

three NAFTA countries, and proponents 
say many jobs have stayed in the region 
that would have gone to Asia or lost alto-
gether. Laws and standards have been en-
acted or amended to protect foreign invest-
ment and to remain consistent throughout 
the North American region. 

And Jorge A. Garcia, partner and head 
of the international department at Martin 
& Drought PC since 2000, has been there 
from the start.

“I grew up on the U.S.-Mexico border,” 
says Garcia. “After school, I would cross to 
Hidalgo, Texas, or all the way to McAllen, 
two or three times a week, to take English 
lessons – often making the ‘international’ 
trip with friends simply by riding our bi-
cycles.”

From that experience, Garcia says he 
learned how important a strong bilingual 
and bi-cultural education could be. “Living 
at the border was such an enlightening 
experience, and I was continuously re-
minded of the differences between two dif-
ferent communities and their challenges,” 
says Garcia. “Later in life, I would realize 
that those were simply opportunities that 
existed for growth on both sides of the 
border.”

So while Garcia’s clients are already ex-
perts at their own businesses, he can help 
them choose the right legal structure to 
set up for success.

“Mr. Garcia offered me the support and 
expertise which helped make it possible 
for me to startup, manage, and succeed 
as a maquiladora,” says Clayt Stevens, 
president of Elastomeros Technicos Mold-
eados, Inc. an entrepreneur from Del Rio 
who had never operated in a country out-
side of the U.S. “Mr. Garcia is more than 
my attorney; he is an integral member of 
my success that has earned my trust and 
respect.”

“Anyone in the business of law can attest 
to the long hours, the stress and the time it 
takes away from family while trying to help 
our clients,” Garcia says. 

“However, whether it’s multinational 
bidding for a Pemex contract, distributing 
U.S. products in Mexico, or a simple real 
estate transaction in Playa del Carmen, 
overcoming the challenges that every deal 
presents, and being part of our clients’ suc-
cess stories can be very rewarding.”

International Law
Jorge A. Garcia

Amusing Moment: 

“The time my son 
(then, 8 years old) 
was asked what he 
wanted to be when 
he grew up. He said: 
‘A lawyer, just like 

my dad. He sits at his 
desk all day, sends 
emails, talks on the 
phone, and charges 

by the hour.’”

Partner 

Martin & Drought PC
Age: 42

Hometown: Reynosa, Tamaulipas, Mexico

Family: Married; three children 

High school: Monterrey Tec (ITESM), 
Monterrey, Mexico

First job ever: A summer job at a convenience 
store owned by my grandmother. I was barely 
tall enough to reach the counter. 

Higher Ed Degrees: JD from ITESM-Mexico, 
1991; Master in Laws from UT Law School, 
Austin, 1993.

First paid job in the legal fi eld: 
Associate attorney at a litigation fi rm in 
Monterrey, Mexico.
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